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If you’re a business owner, you may be so 
busy working “in” your business that you don’t 
have the time to work “on” it. Financial 
planning can help you cover your financial 
bases, from making informed decisions about 
cash flow and liquidity planning to identifying 
and mitigating potential risks and planning for 
the future, including retirement and 
succession planning.

And when your business is a significant 
portion of your net worth, you need to give it 
the attention it deserves. There are many 
ways Palisade can assist you, including:

Building your team. At Palisade, we serve as 
your financial quarterback, leveraging our 
extensive network to provide you with curated 
connections to experienced attorneys, CPAs, 
investment bankers, and other professionals 
that can help you launch, grow, and ultimately 
pass down your businesses to the next 
generation or prepare it for sale. And once 

your team has been created, we coordinate 
everyone to make sure all aspects of your 
plan are integrated.

Creating a financial vision. You have goals 
for your business, for yourself, and for your 
family. We work with you to understand how 
they are separate and intertwined. In addition, 
many business owners, especially in the early 
years, put everything into their business, 
including reinvesting any proceeds from 
profits. But there is a risk to putting “all of your 
eggs into one basket.” Financial planning is a 
way to think more holistically and strategically 
about the future and create a diversified 
portfolio that has the potential to reduce risk 
and secure the funds you need for retirement.

Planning for succession. What will happen 
to your business when it’s time to step away? 
Succession planning should begin at least 
one year in advance, and ideally sooner, 
to make sure everyone is prepared. Your 
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Palisade team can help you start 
conversations with your loved ones to see 
if they are interested in taking over some day 
and get them ready to manage their wealth. 
We can also help you understand the 
potential valuation of your business, think 
about how to structure the sale of your 
business in a tax-e�cient manner, and how 
to reinvest the assets from the sale.

As a business owner, you are vital to our 
economy and our goal is to help you thrive. 
If you are thinking about buying or selling 
a business or need assistance with financial 
planning as a current business owner, please 
reach out to your Palisade team.
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Not yet working with Palisade?

C O N T A C T  U S  T O  L E A R N  M O R E

IMPORTANT INFORMATION

The information contained herein reflects the view of Palisade Capital Management and its a�liates (collectively, “Palisade” or the “Firm”) as of the date of 
publication. These views are subject to change without notice at any time subsequent to the date of issue. All information provided in this letter is for 
information purposes only and should not be deemed as investment advice or a recommendation to purchase or sell any specific security. While the 
information presented herein is believed to be reliable, no assurance, representation, or warranty is made concerning the accuracy of the data presented. In 
addition, there can be no guarantee that any projection, forecast, or opinion in the latter will be realized. Always consult with your CPA or tax professional. 
State tax laws vary. 

Palisade is an SEC registered investment management firm established in 1995. Based in Fort Lee, NJ, the Firm manages a variety of assets for a diversified 
client base, including institutions, foundations, endowments, pension and profit-sharing plans, retirement plans, mutual funds, private limited partnerships, 
family o�ces, and high net worth individuals. Registration with the Securities and Exchange Commission does not imply a certain level of skill or expertise. 

Certain information contained in this letter constitutes “forward-looking statements,” which can be identified by the use of forward-looking terminology such as 
“may,” “will,” “should,” “expect,” “anticipate,” “project,” “estimate,” “intend,” “continue,” or “believe,” or the negatives thereof or other variations thereon or 
comparable terminology. Due to various risks and uncertainties, actual events, results, or the actual performance of investments may di�er materially from 
those reflected or contemplated in such forward-looking statements. Nothing herein may be relied upon as a guarantee, promise, assurance, or a 
representation as to the future. 

Investing in securities involves risk, including the risk the entire amount invested may be lost. Securities investments are not guaranteed. Palisade’s valuation 
predictions may not be correct and/or achieved within the anticipated time frame. Fixed income securities are generally subject to interest rate risks. The risk is 
greater for long-term securities than for short-term securities. A risk in a long-term purchase strategy is that Palisade may not take advantage of short-term 
gains that could be profitable. Moreover, if Palisade’s predictions are incorrect, a security may decline sharply in value before being sold. Conversely, a risk in a 
short-term purchase strategy is that Palisade may incorrectly predict the performance of a security over a short period of time, and we may not take advantage 
of long-term gains that could be profitable. Equity and equity-linked securities fluctuate in value in response to many factors, including the activities and 
financial condition of individual companies, the business market in which individual companies compete, industry market conditions, interest rates, and general 
economic environments. REITS are a�ected by underlying real estate values, which may have an exaggerated e�ect to the extent those REITs concentrate 
investments in particular geographic regions or property types. A company issuing convertible securities may default. Please note, each client account has 
di�erent characteristics and other accounts with the same strategy may have materially di�erent results. The actual characteristics of any particular account 
will very based on a number of factors including, but not limited to (i) the size of the account; (ii) the timing of investment; (ii) investment restrictions applicable 
to the account, if any; and (iv) market exigencies at the time of investment.

Past performance is not a guarantee of future results.

Please join us in celebrating National Small Business Week from 
April 30th – May 6th to honor and support the small businesses that 

give our neighborhoods personality and a sense of community!

https://palisadecapital.com/contact-us

